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HOW TO SELL AT MARGINS HIGHER THAN YOUR COMPETITORS:
WINNING EVERY SALE AT FULL PRICE, RATE, OR FEE

John Wiley and Sons Ltd. Hardback. Book Condition: new. BRAND NEW, How to Sell at Margins Higher Than
Your Competitors: Winning Every Sale at Full Price, Rate, or Fee, William T. Brooks, L.L. Steinmetz, Praise for
How to Sell at Margins Higher Than Your Competitor "This is the complete book for both new and experienced
salespeople and business owners to learn and re--learn the essentials for success. How to Sell at Margins Higher
Than Your Competitors emphasizes the pricing strategies and tactics to increase the market share and profits
of any organization. This is a book that is as important to presidents as it is to salespeople." ----Bill Scales, CEO,
Scales Industrial Technologies, Inc. "As the largest service provider in our industry, we have a significant market
advantage. However, we constantly walk the pricing tightrope because, as this book so clearly states, a business
is a game of margins .not a game of volume!a " ----John K. Harris, CEO, JK Harris & Company, LLC "If you live
and die on price, this book could be your only lifeline." ----Tom Reilly, CSP, author of Value--Added Selling and
Crush Price Objections "How to Sell at Margins Higher Than Your Competitors successfully illustrates profitable
sales truths to assist us in selling for maximum return. This booka s well--researched, logical, and aEirming
words validate the simple fact that as a premium company we deserve premium margins. So, while our
competitors reduce or match prices out of fear and scarcity, our managers, thanks to this powerful sales tool,
can continue quoting and closing with profitable confidence." ----Joe Bracket, President, Power Equipment
Company "I learned a long time ago that it is pretty diEicult to control what my competitors will do, but we
must control what we do----like maintaining margins. This book is a a wow!a...
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an d  L ettin g Go  o f  P erf ectio n  to  Grasp  Wh at R eally  M atters!                
ZONDERVAN, United States, 2014. Paperback. Book Condition: New. 211 x 137 mm. Language:
English . Brand New Book. Rachel Macy StaEord s post The Day I Stopped Saying Hurry Up was
a true phenomenon on...
R ead  eBo o k »   

R ead  Write In c.  P h o n ics:  Green  Set 1  N o n - Fictio n  2 We C an  A ll  Sw im!                     
Oxford University Press, United Kingdom, 2016. Paperback. Book Condition: New. 217 x 115
mm. Language: N/A. Brand New Book. These decodable non-fiction books provide structured
practice for children learning to read. Each set of books...
R ead  eBo o k »   

It's  J u st a Date:  H o w  to  Get 'em, H o w  to  R ead  'em, an d  H o w  to  R o ck 'em                    
HarperCollins Publishers. Paperback. Book Condition: new. BRAND NEW, It's Just a Date: How
to Get 'em, How to Read 'em, and How to Rock 'em, Greg Behrendt, Amiira Ruotola-Behrendt,
A fabulous new guide to dating...
R ead  eBo o k »   

N o  Frien d s?:  H o w  to  M ake Frien d s Fast an d  Keep  Th em               
Createspace, United States, 2014. Paperback. Book Condition: New. 229 x 152 mm. Language:
English . Brand New Book ***** Print on Demand *****.Do You Have NO Friends ? Are you tired
of not having any...
R ead  eBo o k »   

Th e Well- Train ed  M in d : A  Gu id e to  C lassical Ed u catio n  at H o me ( H ard b ack)                     
WW Norton Co, United States, 2016. Hardback. Book Condition: New. 4th Revised edition. 244
x 165 mm. Language: English . Brand New Book. The Well-Trained Mind will instruct you, step
by step, on how to...
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